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THE Equitable Life Assurance Society has taken one more 
step up the ladder of liberality to the assured by making its 
free tontine policy incontestable after one year instead of two 
years as heretofore. So that the announcements of the com- 
pany now read that its latest form of contract “is unrestricted 
as to residence, travel and occupation after one year, incontest- 
able after one year and non-forfeitable after three years.” 





In the new “ Universal Mercantile Schedule,” prepared by 
the committee of which President Moore of the Continental is 
chairman, there is one surprising concession in the preliminary 
explanation. It is a plan to make deductions “to meet the 
competition of companies disposed to cut rates.” The whole 
aim and scope of the new schedule has seemed to be to provide 
a method of ascertaining a fair rate on every risk, and then 
charging that rate invariably. The argument that this is a 
necessity is unanswerable, and it follows that if any company 
ignores these methods, disaster will ensue. Why then suggest 
any deduction to meet competition? Is not that a return to 
past and present bad practices? The idea in providing a 
deduction is probably to follow the example of manufacturers 
who sell goods below cost to drive out competitors, but it is 
unwholesome and unhealthy as part of an _ underwriter’s 
schedule. 





THAT automatic sprinklers do sprinkle, under ordinary cir- 
cumstances, in spite of the recent apparent failures, is evi- 
denced by some recent tests made by the New England Bureau 
of United Inspection. In order to satisfactorily determine the 
powers of resistance against corrosion, and to ascertain to what 
extent the fusibility of the solder is affected by time, heads 
were removed from various exposed positions and subjected to 
oven trials. Sprinklers of both Grinnell (lacquered) and Wal- 
worth types were placed and allowed to remain for several 
months in the acid building of a rubber factory, and were then 
tested. Both gave satisfaction, opening at about 200 degrees 
with 45 pounds water pressure. A Grinnell head, which had 
been five years in a hat factory, opened at 200 degrees, and one 
which had been for nine years in the lapper room of a cotton 
mill opened at 190 degrees. One of the old lead seat Grin- 
nells, taken from a paper mill, where it had been for five years, 
refused to open, though the solder fused at 200 degrees. 

* * * * 


That this form of protection is an efficient one in the early 
stages of a fire cannot be denied. Of course, there are certain 
conditions which, if not observed, render the sprinkler equip- 
ment useless. Given a sufficient number of approved heads, 
set properly with correct spacing, supply pipes of sufficient size, 
two or more sources of water supply so arranged as to reach 
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the sprinklers under a good pressure, with periodical inspection 
to detect deficiencies, and a sprinkler system is the best attain- 
able method of quenching a fire in its incipiency. 





MEN who apply for life assurance at the first visit of the agent 
are not to be found in great numbers ; it is usually necessary to 
make two, three or more calls before the objections, indifference 
or unwillingness are overcome. AA still greater rarity though is 
the man who voluntarily applies for a policy; in fact, so few are 
cases of the kind that where it occurs the moral hazard in con- 
nection with the risk is looked after closely. ‘This state of affairs 
is very strange, in view of the progress made in life assurance, 
the strong tests to which it has been submitted, the trials out of 
which the system has emerged, not only unscathed but made 
firmer and better than ever. It is the old, old story that men 
need constant urging to do good, when it involves some little 
personal sacrifice, need to be made to see the matter of caring 
for their homes and families in the light of a duty, even though 
in their heart of hearts it is recognized as the right thing to be 
done by themselves and others. The desire to subordinate the 
future to the present is paramount in many, for when approached 
on the subject of life assurance they affect to believe that while 
it is good for the world at large, the evils against which it guards 
and the interests it protects can and will be looked after other- 
wise in their cases, and so it tries the mettle of the solicitor to 
find the vulnerable spot in the armor of the indifferent ones and 
strike home. Some men claim to be too young to be assured ; 
they are strong and healthy, growing in physical and mental 
vigor every day, and promise that later on in life they will apply, 
always forgetting or ignoring the fact that there is no age in 
man’s life when death does not harass, and that while the death 
rate per thousand fluctuates it goes steadily up with increasing 
age and makes, by reason of this, the cost of life assurance so 
much greater year by year. Other men assert that they are too 
old to be assured profitably to themselves and heirs, but if 
acceptable risks, they cannot do better than avail themselves of 
the advantage of life assurance in the period during which the 
privilege is theirs, for reverses come in old age even, and the 
knowledge that one or more policies issued by reliable com- 
panies form part of the assets 1s pleasant when other and less 
tangible resources fail. We have read of numerous cases, some 
notable ones of late, where the stand-by in the greatest disasters 
and the overthrow of fortunes, builded up by years of toil, was 
the life assurance secured in the better and bygone times. 





THE system of charging up an arbitrary percentage of pre- 
mium as reinsurance reserve in fire insurance has of late 
received some criticism. It will be remembered that at the 
annual convention of State insurance officials in June last, Aug. 
F. Harvey presented a paper on “ Reserves for Insurance Com- 
panies Other Than Life,” which, while bearing particularly upon 
plate glass insurance, was equally applicable in principle to fire 
insurance. m * rs 

His theory, briefly and clearly stated in his own language, is 
as follows : 


1st. All that the State should require, as a reserve to protect the policy- 
holder during an incoming year, is an amount to be determined by multiply- 
ing the amount in force at the beginning of that year by the average rate of 


























































re rer 


st 


ee 


COR SE Rr ome ee or tae 
+ ree - eet 
— —. en ee 









— as 





86 THE SPECTATOR. 


losses incurred, upon the main amount at risk, during a preceding period of 
some reasonable length, say five years. 

2d. That it should be a matter of no concern to the State whether a re- 
serve so computed has any particular relation to the amount of premiums on 
unexpired business, so long as that reserve is enough, and is covered by assets, 
convertible into cash in an open market, beyond the amount of the capital 
stock and accrued liabilities. 

3d. That in all except rare cases the relation of such a reserve to surplus 
funds will of itself be a signal of danger to the company, if such danger is 
ahead in the shape of inadequate premiums or wasteful expense. 

4th. That the adoption of the proposed method of reserving for probable 
losses alone will put the responsibility of maintaining the commercial standing 
of the company upon the stockholders themselves, and relieve the State from 
the onus of bolstering up weak concerns on the basis of a rule of thumb, 


which is all there is of the split premium method now in use. 
& w * s 


Mr. Harvey presents forcible arguments in support of his 
plan. Every branch of insurance is based upon the probability 
that certain events will take place in the future, with approxi- 
mately the same regularity that has been observed or experienced 
in the past. This experience is the basis upon which normal 
rates are primarily established. When competition steps in and 
demands that, in order to retain business upon the books, these 
normal rates should be reduced, why should the reserve, which 
is laid by to secure the payment of losses, be cut down? The 
probabilities are in favor of a continuance of a previously 
observed ratio of losses to insurance in force, regardless of the 
amount of premiums received, so it is plain that the reserve 
should not depend upon the premium receipts but upon the 


aggregate amount which is subject to the risk of loss by fire. 
* * * * 


Practical experience has proved that the percentages of 
premiums which are now demanded to be charged as reserve by 
various State insurance departments are higher than is neces- 
sary for the proper protection of policyholders, and work an 
injustice to the companies, especially the smaller ones, by limit- 
ing their writings. Many reinsurances have taken place within 
the last two years, and thirty per cent can safely be termed a 
low estimate of the average portion of the reserve returned by 
the company taking the risks, which still finds it profitable to do 
so. The principal argument against the adoption of this system 
of computing the reserve is the difficulty of fixing the average 
percentage of loss for each individual company. After the first 
year, however, this would be found a comparatively easy task, 
and the new system would perhaps give more satisfaction to the 
companies, as a rule, than the present one. It would, neverthe- 
less, be difficult to determine the future loss ratio of a company 
doing a rapidly increasing business by any comparison with the 
loss ratio of the previous five years, and the estimation of a 
reserve for present and future safety, based on such past experi- 
ence in the instance suggested, would be open to just criticism. 
A free discussion of this question may serve to bring out 
new points of advantage, or throw light upon hidden defects. 








COMPULSORY CLASSIFICATION AGAIN. 


HE Weekly Underwriter objects to the system of compul- 

sory classification, advocated by THE SPECTATOR, on 

three grounds. The first is that there is no warrant in law for 

compelling the companies to report their classified expenses. 

The second is that it is inexpedient, because the veterans do not 

demand it and the amateur underwriters do not deserve it. The 

third is that it is decidedly wrong to require the companies to 
divulge “ business secrets.” 

These objections are not sufficiently powerful, in our judg- 
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ment, to meet the case. To the first we reply that the discre- 
tionary power granted to the State Insurance Departinent is 
broad enough to cover the demand for an itemized statement of 
losses instead of the sum in full, The present annual state- 
ments reveal business secrets quite as important as the classifi- 
cation referred to. The second objection is amusing. The 
information sought for and proposed to be embodied in the 
classification we have proposed is just as necessary and impor- 
tant to the experts as to the novices. The former need enlight- 
enment as to the cost of carrying the different risks as much as 
the beginners. There isnot a man among them who will under- 
take to tell the precise, or even the approximate, cost of insur- 
ance on any class of property. Anyone who is familiar with the 
incongrous and inconsistent rates now used throughout the coun- 
try will realize how much of guesswork and how little real 
knowledge underlies the present system of ratings. The vet- 
erans are trying to solve the difficulty by an “ universal sched- 
ule,” but while this reduces rates to uniformity it does not 
touch the core of the difficulty—the cost price as shown by 
experience. 

The third objection we have anticipated. ‘The companies do 
object to parting with their secrets; they are justified in this 
unwillingness. But far beyond the advantages gained by their 
refusal, it is not difficult to foresee the day when the demands 
of hostile legislation will put the companies into a very embar- 
rassing position. Whenever the hayseed legislator proposes to 
make rates obligatory by statute the companies will be con- 
fronted by a demand to know the cost of insurance, and if they 
answer truly they will have to admit their ignorance and plead 
the guesswork system as the foundation of rates. The signs of 
the approaching storm are not lacking. The growls of mer- 
chants over compacts and the insane proposals of the Kansas 
Commissioner to fix rates by statute are only the preliminary 
mumble. It is against this day of contention we now advocate 
compulsory classification. 





SPECTATOR SURVEYS. 


THE Alliance of London is gradually approaching a full fledged agency in 
this city. It has periodically made efforts to obtain some of the surplus 
American business, but required so many particulars of the public and private 
history of every risk that it failed to enlist either a hearty or extensive patron- 
age. Now the Alliance is playing on the same string through its union of 
California agents. There is only one reasonable and proper way for the Alli- 
ance to seek American risks and that is to plump down its deposit in Albany 
and follow in the footsteps of other English companies. All other experi- 
ments will produce only feeble and trifling results and cannot command as 
much public confidence. 

- * * * 

IT is reported that the State Insurance Department will make an examina- 
tion of the assets and liabilities of the Exchange of this city. Whether 
because of criticism or because of losses, the Exchange officers do not display 
as much nerve in writing large lines as they showed in March and April. 
Well, experience is worth something, and possibly the Exchange has dis- 


discovered it. 
* * * * 


THE New Orleans fire was a heavy blow to some of our sprinkler Lloyd 
associations, and it also gave the new Mutual a large loss. But the others 
were overtopped by the Lancashire’s $120,000, the first of the Armstrong 


purchase. 
* * * * 


A BROKERAGE business with an assured income of $6500 per annum is ad- 
vertised for sale at the ‘‘ upset price ” of $40,000, Nothing is more uncertain 
than a sale of this kind. There ismore of the personal element in the broker- 
age business than in any branch of fire insurance, Even an agency rests on 
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a surer foundation. Yet it is remembered that a few years ago it was reported 
that the brokerage business of a Broadway firm was in the market for sale at 
$250,000, The inference is that such interests are held high when for sale. 


* * a * 


CONFLAGRATIONS in two minor towns in Ohio ina single day are reminders 
of what may occur at any moment on a larger scale in almost any State. 
There is an abundance of raw material for a big fire in any one of a dozen 
towns within 100 miles of New York, and the underwriters know it. 

+ * * * 


THE city companies report to the patrol fund that their premiums for the 
first six months of this year were about $400,000 more than in the same 
* period last year. ‘This is a clear proof that the Tariff Association is doing a 
good work and that the eighty per cent coinsurance clause has increased the 
demand for policies. Taken together with the largely reduced fire loss in 
the city and the companies are apparently doing well. What renders the 
fact more impressive is that, as a whole, the lines carried on individual risks 
by the several companies are less than last year’s. 
* * * # 


WE hear that the Western Union companies continue to fill their official 
bulletins with complaints about that horrible fellow, the New York broker, 
who is charged with the crime of stealing their risks. We have made a few 
inquiries as to the facilities for covering Western risks in this city at less than 
tariff rates, and the result is the discovery that the principal source of supply 
for risks at cut rates 1s in companies not represented in this city, and that the 
only way any considerable amount can be placed in city companies is by 
downright mistepresentation. 

* * * * 


THE syndicate companies having risks on New York Central and Erie 
railway properties in Buffalo have overhauled their schedules during the week, 
and it is claimed that in one office some new reinsurances have been ar- 
ranged. 

* * cy 

THE grain glut in Buffalo last week quickly created a demand in this city 
fot insurance on the elevators beyond the capacity of the Buffalo agencies. 
Although Saturday was a half holiday, a half dozen brokers were busy in 
covering grain orders for Buffalo parties, and some of the Produce Exchange 
men were panicky lest they could not obtain covers. 

= * * . 


City business is fairly active and the demand for new risks steadily in- 
creasing. 

* x * * 

THERE is some restlessness among the companies relative to an early re- 
vision of the rates on hotels. The company which places the Fifth Avenue 
Hotel risks nade some stir about these rates until the rate on the one just 
mentioned was reduced, and then the agitation subsided. These rates pre- 
sent some of the strangest inconsistencies on record in the tariff ratings. 

* * * * 


THE Beadleston & Woerz brewery risk carries insurance to the amount of 
$1,100,000, and the policies contain the usual eighty per cent coinsurance 
clause. But hidden away in the long, printed form is an item declaring that, 
while it is the intention of the insured to carry eighty per cent insurance, 
‘* the failure to do so shall not invalidate the liability of the company.” This 
little clause might be applied to other risks with the same propriety, and this 
seems to have attracted the Tariff Association’s attention already. 

» ® * * 


THE Commercial Lloyds of New York is writing sprinkled risks through- 
out the United States, and with its list of subscribers is securing a good class 
of business, both in New York city and elsewhere. The attorneys, Thomp- 
son & Bellows, are wide-awake men, and should make the Lloyds a success 
if they pursue enterprising and successful business methods. 

* x * . 


SUBSCRIPTIONS are making to the capital stock of the proposed Columbian 
Fire Insurance Company of America, of Louisville, of which A. W. Hart is 
the chief organizer. A circular has been issued announcing the proposed 
capital at $500,000, with a cash surplus of $50,000. In this circular it is an- 
nounced that ‘‘ the Columbian will do a general insurance business throughout 
the United States. The opportunity now offered insurers to protect their 
own interests by speedily completing the organization of the Columbian In- 
surance Company will be of more value to them than their entire subscrip- 
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tion. The par value of each share of stock will be $100, of which $40 will 
be paid in at a premium of $10 per share in order to create a surplus fund of 
$50,000. It is expected that the remaining sixty per cent will not be called, 
as the terms of subscription are that no call for the sixty per cent shall be 
made within six months, and then the calls shall not equal five per cent of the 
par value of the stock and must be at least six months apart.” 





CORRESPONDENCE. 


BUFFALO. 
[From AN OccCASIONAL CORRESPONDENT. ] 


The subtile web woven around this fated city by the compiler or author of daily 
insurance news items and the summary of those suggestions, theories and opin- 
ions served up in review at the end of the series would seem as a whole to 
cast a mist of dampness over all which happily needed only the magic rays of 
light reflected upon it by the Buffalo circular of 6th inst. to produce the phan- 
tom. The rainbow chaser may now get his bearings to the end of that bow 
with all the assurances of fulfillment of prophesy as to reward. 

It is not the wish or intention of the writer to comment whatsoever on the 
nature of the news items in question or the opinions following them so oppor- 
tune to the supposed situation, as under many conditions and contingencies 
which might exist both principal and agent might be guided safely past all | 
danger points and peace and harmony be restored through such medium alone, 
It is unfortunate that the case at issue is not one of that kind, and therefore 
has not yielded to the ** voice of the charmer, charmed he never so wisely.” 

It is not believed, however, ly those most familiar with Buffalo board affairs 
that those agents would wish to assume greater powers than those delegated them 
by their commission of appointment. The compact signed by nearly or quite 
all of the companies and adopted by Buffalo board in June last has been ap- 
plied in the city from which it emanated and found fully up to all needs and 
requirements. Why it should not result the same way in Buffalo, when complete, 
in appointments, schedules and proper management, is a matter out of which 
no trouble or comment need to follow at this time. A little of that heroic 
spirit evinced by the companies that has characterized the action of the agents 
in question will dispose of the case comme il faut, The question which should 
receive the first and immediate attention at Buffalo is the adoption of the 
eighty per cent comsuranve clause, after which a proper schedule and system 
of rating as closely approximating the former rule as the nature of the case 
will admit. E. A. C, 

Newakk, N. J., August 22. 





IN AND ABOUT BOSTON. 
[From Our Own CORRESPONDENT. ] 


The grip of the endowment order on the State of Massachusetts is weaken- 
ing every day. The exposure of the business methods employed by the Iron 
Hall has been a terrible blow to them. If that order is wound up, as it now 
bids fair to be, there will be little left for them to hang on tohere. The 
AEgis, which is modeled largely on the Iron Hall plan and is probably the 
principal one of the seven-year orders still doing business here, admits that its 
New England growth has stopped, They are now relying almost entirely on 
the accessions to their ranks which they receive from the South and West. 
This State has never conducted a suit against these concerns. Attorney-Gen- 
eral Pillsbury, who is talked of as the Republican candidate fur Governor 
this fall, has never appeared in court as a prosecutor against them, and this 
fact has given rise to the report that the orders are rather favorable to him 
and would like to have the appointment of Insurance Commissioner placed in 
his hands. If Pillsbury should be nominated and this fact were developed in 
the campaign, it would be likely to nip his chances in the bud. He may-well 
exclaim, ‘‘ Spare me from my friends!” 

The change which has come over the status of the supremes in one short 
year is startling. But twelve months ago they were on the top wave of pros- 
perity. The people who were anxious to enrich themselves at small expense 
were flocking to the lodges, and grocery bills went unpaid, so that their 
assessments might be kept up. Proprietors of country stores never had such 
a hard time making collections. Now none are so poor as to do them rever- 
ence outside of the lodges. 

It would not be surprising if Major Merrill should be an important factor 
in the coming campaign. His term of office expires in June, and the 
appointment of his successor or his reappointment would be greeted with joy, 
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just according to which side the voter sympathizes with. So many of the 
orders, however, have turned up their toes that their influence is by no means 
as great as it was in the last campaign. 

The executive committee of the New England Insurance Exchange is con- 
sidering the advisability of establishing a tornado rate. New Eng'and’s 
scanty experience in this line has been so limited that the risk would not be a 
hazardous one, 

The Columbian Fire of Louisville is to do business in Massachusetts, 
beginning some time in September. W. H. Brewster, Jr., will be the gen- 
eral New England agent ; $20,000 will be the maximum risk taken, and that 
only on the better classes. 

L. S. M. Glidden and N. A. Archibald are new special agents of the State 
Mutual Life. 

A. H. Wray of the Commercial Union was married to Miss Lucy Cook of 
Newton, Thursday. 

Johnson & Higgins have insured the new government cruiser, Marblehead. 

Niver, Sanford & Cranston have appointed the following Equitable agents: 
W. W. Cleary, Reading ; L. F. Winchester and S. E, Welch, Lynn; A. R. 
Perry, Attleboro ; J. D. Upton, No. Reading. 

President Harteau of the Metropolitan Plate Glass is taking a vacation at 
Lee, Mass. 

Vice-President Scott of the Equitable was in Boston Friday. He was on 
his way to Maine's coast resorts. Git, GILSON. 

Boston, August 22. 





CHICAGO. 
[From Our Own CORRESPONDENT. | 


Mrs. Juana A. Neal has been appointed manager of the women’s depart- 
ment of the New York Life, and has established offices on the ninth floor of 
** The Temple,” this city, and at the home offices of the company in New 
York. Mrs. Neal was formerly manager of a similar department for the 
Mutual Life on the Pacific Coast, where she attained remarkable success. 
Most of her time will be spent in planting agencies in different parts of the 
country, of which she will have full charge. F. P. Moore, formerly cashier 
for the Equitable Life at San Francisco, is the assistant manager at this city. 

Manager Harbeck of the Phenix of Brooklyn announced Saturday that on 
and after September 17 the State of West Virginia would report to the West- 
ern department at Chicago, while Mississippi and Louisiana would be trans- 
ferred to General Agent Stockdell of Atlanta. 

It is whispered in Chicago that a prominent general agent and a member 
of the Union has placed the line of the Seventh Day Adventists at Battle 
Creek, Mich., in this city at a cut rate. The news has stirred up consider- 
able comment. There are many who would like to get on the inside, if not 
for a portion of the line, to at least know who has the placing of it. 

A number of reports are in circulation that several new undergrounders are 
soon to be put on the market at this city. They hail from Ohio. 

C. W. Kersteter of old Kersteter head fame has invented another sprinkler, 
which he calls the Independent. [le is said to have already secured a num- 
ber of contracts for equipping risks, among which are noted plants at Indian- 
apolis and South Bend, Ind. 

The city authorities of River Forest, a suburb of Chicago, have decided to 
establish a system of water-works which will cost about $75,000. 

J. R. Hall, formerly secretary of the defunct Western Millers Mutual of 
Minneapolis, has been made special agent of the combination of companies 
represented by Charles D. Cox of this city. 

Kellogg & Robinson is the name of a new brokerage firmin this city. They 
appear to have begun business with flying colors, as they were offering large 
blocks of the Stewart, Gwynne & Co. cotton warehouse at Memphis on the 
street Saturday at two percent. The tariff rate is two and one-half per cent. 

At the meeting of the special agents and adjusters having jurisdiction in 
Cook county, at the assembly rooms of the Chicago Fire Underwriters Asso- 
ciation, last week, an organization was formed which will be known as the 
Cook County Fire Underwriters Association. W. T. Witherbee of the 
Orient was elected president, E. E. Barnard of Ducat, Lyon & Co., vice- 
president, and C. T. Chandler of Fred S. James & Co., secretary and treas- 
urer. A constitution and by-laws were adopted, which will, however, be 
slightly altered before they become operative. During the week a committee 
representing the new association made a canvass of the street for the purpose 
of explaining the plans of the organization and securing the co-operation of 
the companies. 

The citizens’ committee of Ottawa, IIl., has issued a ‘‘ touching ” circular 
to the companies calling for aid for the firemen’s tournament, which will be 





[ Thursday, 


held in thai city August 30. They want to raise $5000 for the reception of the 
visitors, and as this is a large sum to be raised by individual subscription, the 
appeal reads: ‘‘ The citizens have thought it well to address the different fire 
insurance companies doing business in this place, and ask if it would not be 
a pleasure to each one of them to assist the citizens of Ottawa by a cash con- 
tribution, especially in view of the men and the cause represented.” 

That the appointment of Wm. T. Cunningham on January 17 last as agent 
at this city for the Reliance Fire of Philadelphia was a wise move is evidenced 
by the fact that the company’s business in Chicago for the first six months 
of the year shows an increase of sixty per cent over the corresponding period 
of last year, this, too, without losing any in quality. The Reliance is a 
good company, and is worthy of good agents. 

The organization of the Davenport Mutual Fire of Davenport, Ia., has 
been completed, and the company is now writing business. The following 
compose the directorate: H. W. Huttig, C. W. Gleason, E. D. W. Holmes, 
Edward Borcheidt, F. L. Brooks, C. H. Haight, D. B. Thompson, J. W. 
Lithgow. D. B. Thompson is president; F. L. Brooks, vice-president ; E. 
D. W. Holmes, treasurer, and J. W. Lithgow, secretary. E.S. Werner & 
Co. have been appointed agents at Chicago. 

A new brokerage firm is that of J. E. Gay & Co., with offices in the Royal 
Insurance Building. Mr. Gay, senior member of the firm, is well known on 
the street, having been identified with insurance interests for a number of 
years. 

Charles S. Clark has been elected secretary and general manager of the 
Columbia Accident Company, vice Charles P. Storrs resigned. Mr. Clark 
was formerly vice-president and director of agents for the company, and is 
thoroughly conversant with the business. The directors of this company, 
which now confines its business to the preferred risks, have had under consid- 
eration the advisability of branching out, so as to include the hazardous 
classes, but have not yet definitely decided to do so, and probably will no¢ 
act in the matter before the first of the year. G. A. W. 

CHICAGO, August 22. 





PHILADELPHIA. 
[From Our OWN CORRESPONDENT. } 

-At the regular quarterly meeting of the Philadelphia Fire Underwriters 
Association, which was held on Friday, August 19, 1892, the correspondence 
in the controversy, relative to the twenty per cent advance in rates, and the 
compulsory eighty per cent coinsurance clause between Colonel George E. 
Wagner and the insurance committee of the Trades League of Philadelphia 
was discussed. This is the first official notice of the matter taken by the 
Underwriters Association, and at the meeting Colonel Wagner's action was 
indorsed, and the whole matter, which up to the time of the meeting has 
had his personal attention, was referred back to him for a final settle- 
ment. This no doubt will be had soon, as Colonel Wagner has the matter 
well in hand, and has no doubt beaten the Trades League people on their 
own ground. At any rate the eighty per cent clause still goes, and the 
twenty per cent advance in rates will continue until the new schedules are 
prepared by the committees having them in charge, and are then passed by 
the members of the association. The grievances of the Trades League are 
set forth in the following letter addressed to Colonel Wagner, propounding 
six questions, the same being answered by him in the manner also given 
below, viz.: 

TRADES LEAGUE OF PHILADELPHIA. 
PHILADELPHIA, July 21, 1892. 
GeorGE E. WAGNER, President Uuderwriters Association, City: 

DEAR S1tr—Your letter to John G, Croxton, chairman insurance committee 
Trades League, in his absence, has been referred to me forreply. The infor- 
mation we would like to obtain is : 

Ist. Why have insurance rates been raised ? 

2d. Why has the ‘‘ coinsurance” claus: been adopted ? 

3d, What redress has the insured against an unjust rating ? 

4th. Is the Underwriters Association a chartered body ? 

5th. Is the minimum advance of twenty per cent warranted by the condi- 
tion of the business? 

6th. Is there any chance of an insurer obtaining insurance from any com- 


pany outside of your association? Respectfully yours, 
THos, MARTINDALE, 


PHILADELPHIA, July 27, 1892. 


TuHos. MARTINDALE, 7rades League of Philadelphia : 

DEAR Sir—Your valued favor 21st inst. is before me. This communica- 
tion, while addressed to me as president of the Underwriters Association, will 
be answered by me as an individual. No meeting of the association is likely 
to be held for some weeks, and the delaying of a reply to your letter for that 
period might be considered an act of discourtesy. When the meeting is held 
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the communication will be fully considered and such action taken as is deemed 
necessary. 

As a fundamental proposition it may be said that all corporations are 
formed to make a profit for their shareholders ; this profit must be made out 
of the business they follow:, For example, banks must have deposits to be 
enabled to make discounts and thereby earn dividends on their shares ; the 
mere loaning of the amount of their capital would not realize enough to pay 
expenses. So it is with insurance companies, the profit must come out of the 
premiums, the capital being merely a guarantee that the contracts of the com- 
pany will be fulfilled without regard to the sufficiency of the premiums. 
When the rates are too low to pay losses, expenses and a reasonable profit for 
the risk of the capital, the business is not worth following, and companies 
withdraw or put upthe rates. The official reports of the various State Insur 
ance Departments show that the premiums have been insufficient, and thet 
many companies have ceased doing business, reinsuring their risks on the best 
obtainable terms and withdrawing theircapital. A list of 197 of such compa- 
nies was published in THE SPECTATOR of December 31 last as having with- 
drawn during the past ten years; since the first of the year this list has been 
considerably enlarged. These official reports also show that this forced re- 
tirement is not due to abnormal fire losses, because the values at risk have in- 
creased ina greater ratio than the losses, but it is due entirely to the shrinkage 
in the rates of premium. 

The ratio of loss to amount at risk was identical for the years 1891 and 
1881, but owing to the shrinkage in the premium rates the companies paid out 
last year, for losses and expenses on their business in the United States, more 
than their entire premium receipts, besides adding largely to their liabilities 
by 1eason of increased outstanding policies. 

This general condition has been existing for several years, until the remain- 
ing companies have been compelled to put up rates all over the country. I 
regret to say that our own city has been quite as unprofitable tu the companies 
as any inthe Union. Our rates of premium have shrunk, and for several 
years our losses have been abnormally large ; in that respect being not so fav- 
orable as many other piaces. Those losses have not been confined to any par- 
ticular class ot property, as will be shown by an examination of the fire insur- 
ance patrol reports, It is true, as has been suggested, that during the first 
half of this year the greatest losses have been in textile mills; that was also 
the case last year, but Lefore the year closed the mercantile business made 
quite as bad a record, proportionately, as did the mills. 

The companies can only deal with aggregates and averages; for a few 
months large losses may occur in one class of property and in another period 
in another class. Experience has shown us this, and we look for it, and base 
our rates on the average happenings as near as we can follow them. 

From what has been said you will see why insurance rates have been raised 
and find our answer to your first query. 

The coinsurance clause is a very old acquaintance. In its present form, 
basing all rates on an insurance of at least eighty per cent, it was adopted for 
the purpose of securing evenhanded justice as between policyholders and be- 
tween policyholders and companies. It will be readily understood that there 
is no justice in a rate that permits one party to insure twenty-five per cent of 
the value of his property, another fifty, another seventy-five, and another 100 
per cent, and charge all the same rate of premium; taking the average of 
losses into consideration, the man with but twenty-five per cent of value in- 
sured should pay, perhaps, twice or three times as much rate as he that insures 
100. To remedy this injustice some action was necessary, and discussion de- 
veloped the plan finally adopted, which is to have an agreement in the 
policy that at least eighty per cent of the values shall be insured ; we do not, 
however, limit propertyowners to that percentage, but, in fact, offer a reduc- 
tion of ten per cent in the rate to the parties who carry full insurance. 

Bearing in mind the fact already stated, that the premiums collected must 
pay the losses, expenses and profits, we are endeavoring to’ so arrange our 
charges that they will fall justly and equitably on our clients according to the 
several hazards of their business, and the eighty per cent clause, in its bring- 
ing the basis of all rates to the same level of insurance, is the most decided 
step to establish justice as between policyholders that has been taken in many 

ears. 

‘ The advance in rates established in this city in February iast was twenty 
per cent on general risks and thirty-three and a third on textile risks. This 
flat advance was understood to be a temporary measure until individual risks 
could be taken up and dealt with. Our system of rating is by schedule ; we 
make basis rates for standard risks of the several classes of hazards, and in- 
crease those rates by specific charges for deficiencies, if any are found by our 
inspectors. The best risk, the Standard. gets the lowest rate, and all pay 
proportionately as they vary more or less from the Standard. We now have 
eight d.fferent committees at work revising our standards and schedules to 
meet existing conditions ; when this work is completed the flat advance will 
disappear, and properties will again be rated as individual risks, on their 
merits, 

The purpose of our association is, and has been, from its organization, to 
reduce the fire loss of the city; to further this end we employ a large force of 
inspectors who are constantly engaged in visiting the mercantile and manu- 
facturing establishinents of the city ; all defects found are pointed out to the 
owners and remedy requested. Our object is to better the risks; the result 
of bettering the risks is to reduce the losses and to lower the rates ; this 
brings benefit to the community, to the assured and to the companies—the 
latter preferring a good risk at a low rate to an indifferent or poor one at a 
higher rate. 
ua that I have now fully answered your queries, first, second and 
1th, 

To the third query, I would make the general answer that if an injustice is 
claimed in a rating, an appeal lies to a committee of the association, and from 
that committee to the association itself. The membership of the committees 
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and association include some of the best known and most honored citizens of 
Philadelphia, whose character is a sufficient guarantee of fair play and just 
dealing. 

To vour fourth query I answer ‘‘ No,’ 
know.” 

Having answered your inquiries as above, permit me to call your attention 
to the evident misunderstanding of the operation of the eighty per cent coin- 
surance. This clause in a policy is substantially an agreement on the part of 
the insured to keep his property covered to that percentage of its value; if 
this agreement is complied with the clause has no effect whatever on the set- 
tlement of aclaim in the event of a loss, but if the agreement is violated 
there is a penalty (that is a usual thing in all agreements, I believe) ; that 
penalty is that the propertyowner shall be an insurance company for any 
amount that he may be short in his percentage of insurance, and the loss is 
settled on that basis, It is a perfectly fair business transaction, and the re- 
introduction of this clause into the business, as has already been said, ‘* is the 
most decided step to establish justice as between policyholders that has been 
taken in many years.” 

In conclusion permit me to suggest that the interests that we represent are 
allied, that we are both a part of the community, you representing one branch 
of industry, I another probably quite as important. I believe that your branch 
is reputable, and the gentlemen connected with it are fair minded men and 
good citizens ; you will not be at all amiss in conceding the same to our pro- 
fession and the gentlemen connected with it. We are business men, ready at 
all times to talk business ; we are and have been ready at any and all times to 
furnish you with any information that may be desired as to our methods and 
plans. Our aim isto work in harmony with our fellow citizens. We notice 
that a large amount of misinformation has been spread broadcast through the 
newspapers ; that is entirely unnecessary and can be avoided in the future if 
you will take the trouble to correctly inform yourself. Many of us have been 
engaged in conducting fire insurance interests for over a quarter of a century, 
and it is presumed that in such a period of time we should know something 
about it. : 

There is no need of antagonism between your association and ours, espe- 
cially of newspaper controversy. If there is any matter upon which the Trades 
League is at variance with the Underwriters Association, you can rest assured 
that we will meet you and talk it out with you like men. We have carefully 
avoided making any reply to the attacks upon us in the newspapers, and ho 
that it will not be necessary for us to change our plans in this particular in the 
future. 

We are, to this moment, entirely uninformed as to what the Trades League 
desires of the Underwriters Association ; if it is desired that we should take 
action of any kind, please indicate the nature of it. Yours, very truly, 

Gro. E, WAGNER. 


and to your sixth, ‘‘I do not 


James H. Coyle, a prominent insurance broker of this city, died suddenly 
on Monday evening the 15th inst. Mr. Coyle was well and prominently known 
in business and insurance circles, and has for a number of years controlled the 
immense insurance account of Postmaster-General John Wanamaker. The 
business of the deceased will be continued by his son, Robert M. Coyle, who 
has been associated with him for some years past. 

Overtures are being made for a settlement of the judgments recently on the 
statements of the Master against E. W. Harris and Harry C. Gurk, late su- 
preme officers of the Beneficial Order of Earnest Workers, the most extensive 
get-rich-quick order that existed. Messrs. Harris and Gurk offer to pay 
$25,000 to end the suits against them, amounting to $116,000. It is stated 
that the receiver of the defunct organization would accept $40,000, in settle- 
ment of the claim, and if the matter can be adjusted on this basis a dividend 
of about ten per cent will be added to the dividends already declared, bring- 
ing it up to 33% per cent and winding the matter up. 

The Philadelphia Fire Underwriters Association has approved of the auto- 
matic fire alarm system of the Pneumatic Fire Alarm Telegraph Company, 
and will allow a deduction in rate for same as follows: When a concession in 
the rate of insurance for the introduction of automatic sprinklers or a watch- 
man has not already been allowed, the following reduction in the rates of in- 
surance on both buildings and contents may be made, when the building in 
question shall have been fully equipped with an approved automatic fire alarm 
system, in a manner satisfactory to this association, viz.: On risks rated under 
one per cent, ten per cent ; on risks rated one per cent or over, ten cents. In 
ordinary mercantile stores, employing only one watchman, and in small manu- 
facturing establishments, an approved automatic fire alarm system can be 
accepted as the equivalent of a regular watchman with an approved watch 
clock ; but, in all cases, the approval of the executive committee must first be 
obtained. Under the new rules all automatic fire alarm systems require cen- 
tral stations. 

F. E. Hammer, the enterprising manager of the John Hancock Mutual 
Life Insurance Company of Boston, 1s now established in his handsome new 
offices in the Imperial building, Nos. 411 and 413 Walnut street. With the 
increased facilities for conducting the business, Mr. Hammer expects to make 
a very large increase in his premium income for the remaining quarter of the 
year. Q. U. AKER. 
PHILADELPHIA, August 22, 












































































COMMUNICATIONS. 


AN ADJUSTMENT PROBLEM. 
[To THE Ep1iToR oF THE SPECTATOR. 1] 

Company ‘‘ A” issues a policy for $15,c0o under the following form (with 
no other insurance) : 

$15,000 on grain and grain products while contained in the brick metal roof 
warehouses as follows: In warehouse known as No. ‘‘ 1” and in warehouse 
No. 2 and in warehouse No. 3, all situate detached at and occu- 
pied as grain warehouses. 

Insurance subject to following clauses : 

Average clause.—It is mutually agreed and understood that this policy 
covers the property herein mentioned in each of the above-named locations, 
only in such a proportion of the amount hereby insured as the value of such 
property in each of said locations bears to the whole value of such property in 
all of the above-named locations where this policy applies. 

Eighty per cent clause.—It is a part of the consideration of this policy, and 
the basis upon which the rate of premium is fixed, that the assured shall main- 
tain insurance on each item of property insured by this policy of not less than 
eighty per cent of the actual cash value thereof, and that, failing so to do, the 
assured shall be an insurer to the extent of such deficit, and in that event 

shall bear his, her or their proportion of any loss. 

Privilege of other insurance concurrent herewith. 

Attached to policy No......... i ere insurance company 
ee eccee eeccecee agent. 

This form to be attached to all policies covering all classes of risks, except 
dwellings, school houses and churches. 

A fire occurs in warehouse No. 1 and the amount of loss is agreed upon at 
$2000, and the values are fixed as follows: Warehouse No. 1, $5000; value 
No. 2, $6000 ; value No. 3, $9000. 

‘ Now the question. Mr. H. claims that the two clauses conflict, and that 
the eighty per cent clause would not benefit the company. Mr, G, agrees 
with Mr. H., while Mr. S. contends that the clause would not conflict, that 
the average clause is a necessity, and that under the figures given without the 
eighty per cent coinsurance clause company A would be forced to pay the 
$2000 loss in full, while with the eighty per cent clause company would only 
pay $1875, giving the company the advantage of $125, which under the 
eighty per cent clause the assured would have to contribute. Please state 
proposition, application and contribution in your columns, and greatly oblige, 

: QUESTIONER. 

In this case the first question is the amount of insurance required under the 
eighty per cent clause. Value being $20,000, the amount required is $16,000. 
The second question is how does this insurance apply. The answer is found 
in the average clause. The $16,000 required applies as follows : 





I tar Siig Sak 00.s diis'sis's a'ciccc ewe irebcusseteass $5.20 or $4,000 
ve stn tS eeeEs pacha embers iy.soh0ese ogrkeatse<seeey sede 6.200r 4,800 
si Divs dg J¥ vo See 6S 6806S 002 ¥c.ccc ews KEES SCS S ctscesesooes 9.20 0r 7,000 
. $16,000 
ed Gas sesso sewrtwessdeasenesese $15,000 
RMUOINON ERODE, S550 ce. cos cocccccssscceee coceese 1,000 
$16,000 
Loss, as No, 1, being $2000, is paid as follows: 
NG ID gba. Fo cb icles ads ses seed pebeessstes.acecccsvoece $1,875 
SPR SCIOTO CONMMBUPONOSs | oo. . .c ocicccinc cada cenedcesccosoececscececcce 125 
$2,000 


The average clause in this case does not limit the liability, but only regu- 
lates the application of the insurance in proportion as value in each (all) loca- 
tion bears to value in all.—Editor THe SpecraTor. 





A CRITICISM OF MR. FOUSE’'S PLAN FOR INSURING UN- 
DER AVERAGE LIVES. 
[To THE Epiror oF THE SPECTATOR. | 
The Review of July 21 has an editorial entitled: ‘‘ Insuring Rejected 
Lives,” in which approving mention is made of the method and policy of the 
Life Insurance Clearing Company of Minnesota. The following extract from 
the article is, I think, incomplete in statement and incorrect in its conclusion: 
** Mr. Fouse has devised a method of deductions from the sum insured 
which are graduated according to the age of the insured person when the 
. policy becomes due ; and with it is combined a plan of accumulation which, 
with the advance of years, tends to neutralize these deductions. In other 
words, at the writing of the policy the quality of the life insured is left out of 


the question. Only those lives that prove themselves impaired are treated ds 
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such by deduction, and those that prove themselves healthy are given the 
benefit of the demonstration when the policy becomes due.”’ 

It is true, as stated in the first clause of the extract, that the deductions 
from the sum insured are graduated according to the age of the insured per- 
son when the policy becomes due, and the just inference from what follows is 
that ‘* with the advance of years” the deductions from the amount insured 
would grow smaller ; but by the express terms of the policy contract issued 
by this company the deductions from the amount insured, ‘‘ with the advance 
of years” grow larger, so that a most important fact is omitted from the state- 
ment of the policy contract, leaving an erroneous impression on the mind of 
the reader. 

It is true that a plan of accumulation is mentioned in the policy as an ‘* accu- 
mulation fund,” and credit is promised to the policyholder from this fund, but 
no amount is stated or can be stated beforehand as nobody knows how much 
it will be. 

This indefinite uncertain quantity called ‘‘ The Accumulation Fund ” is all 
that is promised to neutralize the constant inevitable, unrelenting increase of 
the lien to be deducted from the amount insured when it becomes due. 

Thus of two men at age forty insuring for the same amount, the man who 
dies within the first year will, by the terms of the policy contract, leave to 
his heirs an insurance many times larger than will the other who live and pays 
twenty or thirty years. 

A careful examination of the policy issued by the Life Insurance Clearing 
Company shows it is not true that ‘‘only those lives that prove themselves im- 
paired are treated as such by deduction” and leaving out the indefinite 
element of ‘‘ The Accumulation Fund,” it is not true that ‘‘ those that prove 
themselves healthy are given the benefit of the demonstration when the policy 
becomes due.” 

It seems fair that a company insuring doubtful or impaired life risks should 
at the date of the policy charge as a lien thereon the sum which other com- 
panies would require in asingle premium for a paid-up policy at the age of the 
insured. 

It would seem fair that this lien should remain in whole or in part until 
the insured, by persistent living and paying, shall prove that he is a good 
risk. But a mortgage upon the policy, increasing ‘‘ with the advance of 
years,” growing larger in the amount to be deducted from the insurance, till the 
insured, having lived and paid during the full expectation of life is not in- 
sured at all, is not the kind of insurance one can sell or recommend. 

All the criticism herein written of the policy contract of the Lite In- 
surance Clearing Company has been made directly to its president, in friendly 
correspondence with him after careful examination of several policies sent to 
us for examination and approval. 

The field managers and agents of Western New York are looking and long- 
ing for the right thing in the line of insurance of doubtful or impaired life 
risks, We shall welcome it gladly when. it comes. 

We have strong hope that the clear-headed men who have begun this good 
work will devise a plan both safe to the company and equitable to the in- 
sured, and that this most useful and beneficent service will come through the 
Life Insurance Clearing Company of Minnesota. M. 

RocHESTER, N. Y., August 17. 











INDUSTRIAL ASSURANCE. 


(Our readers will oblige by sending us suggestions, items of news, etc., such as 
appointments of superintendents and assistant superintendents, or anything of 
interest in connection with industrial assurance. ] 


—J. H. Hunt, assistant superintendent for the Prudential at Detroit, has 
resigned. 

—R. O'Byrne has been appointed superintendent at Brooklyn for the In- 
dustrial Life. 

—R. Townley was appointed superintendent for the Industrial Life at New 
Bedford, Mass. 

—W. Hooper has been appointed by the United States to the superintend- 
ency of Brooklyn. 

—P. F. Brophey has been promoted to assistant superintendent for the Pru- 
dential at Elizabeth. 

—Frank M. McHugh, assistant superintendent for the John Hancock at 
Boston, has resigned. 

.—We understand that Charles P. Howes has been appointed ‘‘ manager ’ 
of a new industrial company, and is in the East endeavoring to secure an 
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** assistant manager,” who is capable of conducting the business for the 
company. 

—W. W. Dougal, late supervisor for the United States, is now an mspector 
for the Metropolitan. 

—P. O’Grady has been promoted to assistant superintendent for the Metro~ 
politan at New Haven, Conn. 

—Agent C. W. Smith of the Metropolitan has been promoted to assistant 
superintendent under P. J. Kraus. 

—The John Hancock appointed F, C, Baird to assistant superintendent 
under Superintendent Vortigern at Chicago. 

—The Prudential transferred Assistant C. E, Getzendanner from Louisville, 
Ky., to Cincinnati under Superintendent Strang. 

—W. J. Fader has been appointed assistant superintendent for the Pruden- 
tial at Newark, N. ]., in place of E. R. Westervelt, resigned. 

—Charles Thoborg, an agent at Bay City, Mich., for the Prudential, was 
drowned in the river at that place. It is claimed that he committed suicide. 

—D., O'Connell, district superintendent for the Metropolitan, will make 
Salem, O., his headquarters, at which place Roy Harris will become local 
agent. 

—Superintendent C. Weidenfeller of the Metropolitan’s Chicago district 
was robbed recently of two gold watches which were intended for prizes to 
members of his agency staff. 

—Superintendent Oelke of Evansville, Ind., entertained his staff of assis- 
tants and agents for the Prudential at Cook’s park on the 13th inst. He was 
surprised by the presentation to him of a gold-headed cane, as a mark of re- 
spect and esteem from his field force. 


—The Citizens Mutual Life Insurance Company of New Jersey, with head- 
quarters at Atlantic City, N. J., is in the field asa competitor for industrial 
business. The company issues policies on lives from one year of age up to 
seventy for from $20 up to $1000, the premiums being collected monthly. 
The policies are in immediate full benefit and are on the endowment plan. 


—From Mr. Holway’s able article on life assurance, which was published 
a short time since in The Arena, we take the following extract, because it 
follows along the line we have already laid down in relation to industrial 
assurance. It is gratifying to note the widening appreciation of the system of 
granting policies at weekly premiums: ‘‘ It forms the A, B, C of American 
life assurance. All the members of a family insure each for a smal] amount, 
secured by weekly payments. In this way they mutually protect each other. 
The amount of death claims paid under this form of insurance, in 1891, was 
$7,725,000 upon 63,900 policies. Aside from the direct and incalculable 
benefit which the bestowal of this large amount among so many households 
afforded, the educational process whereby this vast number of people (over 
4,000,000) are taught the value of self-sacrifice for the benefit of others, and to 
fully realize that there is a system whereby they can surely do it, is of im- 
measurable value to the future of the Republic. Instead of being a blind 
torce of uneducated power, they become conservative because they represent 
property. They range themselves on the side of law and order. Tomany of 
them is thus exemplified for the first time the beautiful sentiment which has 
come down the centuries, ‘ Bear ye one another’s burdens,’ and they find 
pleasure in expressing it in this practical way. As these persons rise in the 
social scale and become supervisors, inventors and proprietors in the world’s 
great affairs, they will increase their insurance and thus become patrons in an 
enlightened sense of the companies which practice the ordinary methods, 
There is therefore no clashing of interests between the twe plans of conduct- 
ing the business, but rather a mutual helping of each other toward an even 
enlarging success.” 











—During the last six months the North British and Mercantile Insurance 
Company of New York, the Fidelity Mutual Life Association, Philadelphia, 
the Connecticut Mutual Life, the Aitna Life, the Phoenix Mutual Life and 
the Scottish Union and National Insurance Companies of Hartford, also the 
Security Fire Insurance Company of Davenport, Iowa, have each taken the 
calculating machine known as the Comptometer on sixty days’ trial, and each 
of the seven companies, with only one exception, have purchased one or more. 
These, together with the recent sales of Comptometer to other insurance com- 
panies, indicate that this machine is proving a valuable assistant in their office 
work, The practice of its manufacturers being to send it on trial shows their 
faith in it, especially as it, like all other key-operated instruments, requires 
practice to enable one to use it to the best advantage. 


THE SPECTATOR. 





QI 





NEWS OF THE WEEK. 





Unauthorized Companies in Indiana. 

AuDITOR HENDERSON of Indiana sends out periodical warnings against firms 
and companies that are alleged to be doing insurance business in Indiana with- 
out complying with the State laws. J. F. Runck & Co, of Cincinnati are said 
to have sent circulars to agents throughout Indiana offering to place insurance 
in certain unauthorized companies which have been biacklisted by the 
Auditor. The following is a list of same: Cincinnati stock companies—Mer- 
chants and Manufacturers, Security, National, Washington, Firemens, Eagle, 
Fidelity, Miami Valley, Eureka, Commercial, Cincinnati, Globe. Ohio stock 
companies—Sandusky, Citizens Reserve, Washington Union, Home, Crescent. 
Ohio mutual companies—Ohio, Knox County, Wayne County, Columbia 
County, Central Manufacturers, Manufacturers and Merchants, Mansfield, 
United Manufacturers, Mutual Fire, Peoples, Ohio Millers, German Farmers, 
Fremont, Richland County, Sun, Steedman, Western, German, Northern. 
No charges are made against the financial responsibility of these companies 
by the Auditor. The public is simply cautioned that, in case of loss by fire, 
a policyholder in Indiana would have to go to the federal courts to recover. 

Advices state that none of the Cincinnati companies named have author- 
ized J. F. Runck & Co, to represent them or issued policies through their 
office. 





The Course of the Millers National. 


In view of the policy of extension and accumulation which has of late been 
noticeable in the affairs of the Millers National Insurance Company of Chi- 
cago, the Kansas Millers’ Association has seen fit to adopt the following res- 
olution : 

Whereas, We the Kansas Millers Association, in convention assembled, 
believe the surplus fund belonging to the members of the Millers National 
Insurance Company should find its way back to them and believing that un- 
der the existing management of the said company such results will not be ob- 
tained ; therefore, 

Resolved, That the secretary of this association be requested to secure the 
proxies of all millers of this association and of Kansas millers outside the as- 
sociation if possible, and that Secretary Topping be authorized to attend the 
next annual meeting of the Millers National Insurance Company, for the pur- 
pose of securing the rights of Kansas stockholders, 

The company has a surplus of about $350,000, of which $200,000 has been 
set aside in order to comply with the laws of and enter the State of Pennsyl- 
vania. The Kansas men believe that surplus premiums should be returned 
to policyholders, and that the latter should wield more power than they do in 
he operations of the company. 





The Sprinklers Operated. 


A REPRESENTATIVE of the Neracher & Hill Sprinkler Company gives the fol. 
lowing report of the recent burning of the New Orleans plant of the Brooklyn 
Cooperage Company : 


I have spent the entire day getting all the points possible in regard to the 
Brooklyn cooperage fire in this city, and have been assisted very kindly by 
Mr. Perrillist, the superintendent, and Mr, Whiting, the inspector for the 
New Orleans Board of Fire Underwriters. The watchman of the building 
was named Mike Carlin. He said he was just finishing his round (having re- 
ported at 7, 8, 9 and ro o'clock); that he started on the ground floor, and 
went from there to the second and then to the third floor. Just as he was 
about to leave this floor he heard a cracking noise and saw a light from a fire 
near one of the elevator shafts in the middle of the building. He could not 
say whether the fire started on the second and came up to the third floor or 
not. He says he at once ran down stairs and had an alarm turned in, He 
could not tell whether the sprinklers were working or not. 

P. H. Davies, a bookkeeper for the cooperage company, says he went to 
the building between 10 and 10.30 A. M.; that when he reached the office he 
found he had left his key at home, so had to go to the boiler-room on Thalia 
street and enter that way. He stopped in the boiler-room about a minute, 
and then went to the middle of the building on the Thalia side, where he did 
not notice any sign of fire. He had been there not to exceed three minutes, 
however, when he heard a noise as if a tier of barrels had fallen on the sec- 
ond floor, and immediately the automatic alansm gong commenced to ring. 
Ky this time he could see the reflection through the elevator shaft of a fire 
above, but could not say if it was on the second or third floor. He imme- 
diately went into the office and tried to get books, papers and office furniture 
out, but was thoroughly wet by water coming through the ceiling from the 
sprinklers on the second or third floor. The fire spread so rapidly that he had 
to stop his work, as the walls were beginning to crack and fall. Mr. Davies 
says the sprinklers operated promptly, but that the fire was so intense and 
spread so rapidly that nothing could have saved the building. 

H. Carlos, inspector of stock, stated that he was three or four blocks away 
from the building at the time the fire started, but hastened there as rapidly 
as possible. He immediately went to the boiler room, and he and the fire- 
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man did all in their power to get up steam and start the pumps, but the water 
in the boiler was cold and they were driven out from the room before they 
could get steam up, consequently the pumps could not be used. 

Members of the insurance patrol say they responded promptly as soon as 
the alarm was sounded and came first to point of the building where the 
office was located. Upon entering the office they found water coming through 
the ceiling from above and at once began to spread tarpaulins over the furni- 
ture, but by the time they had spread two covers they had to leave the build- 
ing, as the glass was beginning to crack, and the walls had commenced to 
fall. 

Mr. Parrillist, the superintendent, says he is satisfied that the sprinklers 
acted promptly, and did all that was possible for them to do, but that on ac- 
count of the highly inflammable material in the building the fire spread too 
rapidly for anything to have stopped it. He also says that the watchman, 
Mike Carlin, has been in their employ for a number of years and he consid- 
ers him perfectly reliable and honest. : 

The origin of the fire is a complete mystery, and I do not think it will 
ever be found out. From all facts at hand I think there is no doubt but that 
the fire originated on the second fluor and spread both up and down. A large 
number of sprinklers opened on both the second and third floors, perhaps 
fully one-third of all the heads on each floor. So large a number must have 
emptied the tank in a very few moments, and, as they were unable to start 
the pumps, the sprinklers were early rendered useless. Had they been in po- 
sition to start the pumps instantly I believe we could have saved the two 
lower floors. 





Progress of the Universal Mercantile Schedule. 


Tue ‘‘ Fifth Proof ” of the Universal Mercantile Schedule has just been 
issued under date of September 1, 1892. The committees which co-operated 
in the production of the ‘‘ Fifth Proof” are composed as follows: 

ORIGINAL SCHEDULE COMMITTEE.—F. C. Moore, Continental Insurance 
Company; Jas. A. Silvey, German-American Insurance Company ; Geo, 
W. Babb, Jr., Northern Assurance Company ; E. G. Richards, National As- 
surance Company of Hartford. 

CO-OPERATING COMMITTEES.—New England Insurance Exchange: H. R. 
Turner, Niagara Insurance Company; J. M. Forbush, German-American In- 
surance Company; Henry N. Baker, American Fire Insurance Company, 
Boston ; G. E. Kendall, New Hampshire Fire Insurance Company; W. R. 
Gray, John C. Paige Agency, Boston; U. C. Crosby, Phenix Insurance 
Company of Brooklyn ; C. M. Goddard, secretary New England Insurance 
Exchange. 

Underwriters Association, New York State: O. W. Palmer, Franklin In- 
surance Company, Philadelphia ; J. E. Carothers, Phoenix Insurance Com- 
pany, Hartford; Edward Cluff London Assurance Corporation; H. B. 
Smith, Home Insurance Company, New York; C. L. Hedge, Firemens 
Fund, California. 

Underwriters Association of Middle Departm-nt: E.O. Weeks, Atna 
Insurance Company, Hartford; J. B. Kremer, Liverpool and London and 
Globe Insurance Company ; John J. Babcock, Springfield Fire and Marine 
Insurance Company ; Alfred Rowell, Imperiai Fire Insurance Company, Phil- 
adelphia ; S. S. Child, Orient Insurance Company, Hartford, 

Southeastern Tariff Association : Clarence F. Low, Liverpool and London 
and Globe Insurance Company; L. R. Warren, Phoenix Assurance Com- 
pany, London; Chas. C. Fleming, German-American Insurance Company. 


Accompanying each copy of the latest revised edition of the schedule is a 
circular letter from F.C. Moore, which is explanatory of the main features 
of the plan of rating, and requests reports and criticisms from underwriters 
throughout the country, which will be considered at a meeting of the co- 
operating committee to be held in November next. The letter referred to is 
as follows : 

NEw York, August 18, 1892. 

DEAR SiR—Enclosed herewith please find ‘‘ fifth proof” of universal 
mercantile schedule. After receiving advice and sugyestions from hundreds 
of underwriters throughout the country, the committee met in Hartford July 
25, in connection with representatives of the co-operating committees named 
on page 2 of the schedule, and after a session lasting three days, have pre- 
pared the enclosed copy, of which they desire further criticism. May we ex- 
pect your co-operation, in view of the importance of the subject of which this 
schedule treats, to the extent of asking you to apply it to at least three risks 
in your city, viz., one of the best construction, one of medium construction, 
and one of objectionable construction, in respect of height and area, simply 
giving us the number of each charge and deduction as per form of rating slip, 
enclosed herewith, which can be filled in pencil, and your opinion as to result- 
ing rate, as well as the local board rate, if any ? 

The joint committee expect to have a meeting in the city of New York in 
November next, when they will be prepared to consider all suggestions 
received. 

We desire in this-connection to return our thanks to those who have already 
responded to our requests and who have assisted us so materially in our labors. 

We ask your special attention to the scheme or plan of the schedule. 

Whatever may be your opinion as to the correctness of specific items, either 
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of charges for deficiencies from standards, or of credits for favorable features 
of construction or extinction, we believe that you will concede that the com- 
mittee are working on correct lines, and that the scheme of the schedule.is a 
correct one and can be easily adjusted, at any time, to conform to safe con- 
current judgment as to resulting rate. In the frst place it defines and meas- 
ures a standard city. In the second place it defines and measures a standard 
building in such city. This must always be the foundation for making a rate, 
and you will concede that even a few expert underwriters ought to be able to 
agree with reasonable accuracy as to what should be the rate on such a simple 
risk as a standard building in a standard city. 

Then follow charges for deviations from proper construction. At this 
point, assuming that we have omitted in our list of deficiencies none of the 
important features of construction, etc., any inaccuracy must be one of amount 
and therefore easily corrected. 

The next important stage of the schedule is the system of deductions, 
especially for fire extinguishing appliances. These have been separated into 
those which are credited to buildings and those which are credited to stocks. 
It goes, without argument, that any schedule which credits to a stock a fea- 
ture which is of advantage only to a building, would be incorrect. For ex- 
ample, recognition of the impor ant principle of self-releasing floor beams, or 
joist, to prevent their tearing out the walls, in case they should be burned 
through and fa!l, ought not to be credited to stocks, because at the point 
where they would prove of value the stock would have been burned. In like 
manner, fire patrols, which protect stocks by covers, etc., are of little value 
to the building. The water throwing appliances of a fire department, also, 
would be of less benefit to the stocks than to buildings, and are so treated. 
We believe you will commend that provision of the schedule which insures 
that only those risks which are in proximity to hydrants and are accessible to 
fire departments shall get the full benefit of this important deduction. In the 
case of a recent fire in the suburbs of New York, a risk worth several hundred 
thousand dollars was destroyed, the rate of which had been based on the 
assumption that fifty steamers and two water towers could be commanded ; 
whereas, for want of hydrants and by reason of inaccessibility of the building 
to the fire department they were not available. Insurance companies are 
probably paying to-day $3 of loss for $1 of premium on this large class of city 
business, which receives, in low rates, credit for fire departments to which it 
is not entitled, because remote from hydrants or on the line of small and in- 
sufficient water mains. The committee treat fire departments in the city 
schedule with reference chiefly to their benefit in preventing sweeping fires 
and conflagrations. 

The next important feature of the schedule is the treatment of insurance on 
the stock, as compared with insurance on the building. 

At this point it may be well to direct attenton to the fact that the com- 
mittee have taken pains to secure a wide expression of expert opinion as to 
the correctness of the amount named in the two columns of the table. That 
in the second column is the sum which would be added, without deductions, 
to the rate for a standard bui'ding in a standard city (twenty-five cents) to get 
the rate of a stock in such a building. This having been fixed at a proper 
figure (a simple task), it remains to adjust the rule for varying these additions 
according to the condition of the fire appliances and deviations of building 
from proper construction. 

This was a most difficult task, inasmuch 2s the rate on stock should be 
higher than the rate on the building in proportion as the fire extinguishing 
appliances are good, and the construction of the building substantial, but 
should approximate the rate on the building where the fire extinguishing appli - 
ances are poor and the construction of the building objectionable, weak, or 
of large area. Any schedule which adds the same fixed amount to buildings 
of all classes, and whether under protection of fire department or not, must be 
incorrect. The rule for rating stocks under this schedule is one which will 
insure discrimination, as more fully explained on pages 33, 34 and 35. 

If a risk, building and contents, in a section where the most favorable con- 
ditions of loss ratio justify low rates of premium, could be transported bodily, 
by some process, to a locality of the worst loss ratio and conditions, it would 
still be a risk deserving of as low a rate except for hazards of its new environ- 
ment and local conditions, which ought to be easily ascertained by an intelli- 
gent observer and charged for. If the specific causes of a greater fire loss per 
$1000 of value, cannot be discovered and measured, then charge No. 29 of 
the schedule would adjust the rate to the case. 

Localities vary, not only in methods of construction, but in the character 
of materials, quality of bricks, mortar, etc., quality of workmanship of me- 
chanics, taxation, fire extinguishing facilities, liability to high winds, etc., etc. 
It is especially important, therefore, that the schedule should take into 
account all of such matters peculiar to any locality. The committee can only 
succeed in handling this important feature of the schedule by receiving the 
advice of interested resident underwriters, who are especially requested to 
note any omission to provide, by way of charge, for any fault peculiar to their 
locality, or, by way of credit in the shape of a deduction, for any peculiarly 
favorable feature. In this waythe scheljule can easily be made to apply 
throughout the country. In those sections, for example, where bricks or 
mortar are defective, charge No. 35 would be made. . If the losses are due to 
incendiarism or moral hazard, even though the fact might be disputed by 
citizens, charge No. 29, ** Previous Fire Record,” covers the case, 

While the schedule may seem, at first glance, to be complicated, the com- 
mittee believe that an examination of its plan and the application of it to 
four or five risks, will familiarize any intelligent person with it so as to make 
it unnecessary to examine, for each risk to be. rated, the list of deductions, 
pages 29-31, to know what particular ones apply to his locality. Before a 
man of average memory has rated half a dozen risks, he would know, without 
reference, what deductions to make. As has been aptly suggested, a two- 
foot rule can be used in measurement much more rapidly after one has 
learned the location of the joints, The task of properly ascertaining and 
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fixing the rate of a risk for purposes of insurance will never be an easy one if 
faithfully and intelligently performed, requiring as it does careful considera- 
tion, not only of all appliances for fire extinction, public and private, but 
also that those which are of benefit to a building and not to a stock, should be 
credited to the one and not to the other. We may safely assume that the day 
when premium rates were high enough to make careful work and discrimina- 
tion unnecessary, has forever gone by, and that there is no longer any royal 
or easy road to profit. Inthe simplest arithmetical calculations, knowledge 
is required of the rules of arithmetic, ard the committee believe that one-half 
the pains taken by a child to understand ‘* long divisicn ” will enable any un- 
derwriter of intelligence to thoroughly familiarize himself with the plan and 
scheme of this sct edule. 

It has been urged that experts should be employed to apply the schedule, 
and that those local agents who are not experts may not apply it accurately, 
which is, of course, true; but the suggestion ignores the fact that non-experts 
are more apt to rate correctly with such a guide than without any whatever, 
as at present. 

Instead of requiring more time to rate by schedule than without—assuming, 
of course, that the same thorough inspection and intelligent consideration of 
important details is to be given in each case—it would certainly prove the 
truest economy of time on the part of those who are to engage in the task of 
rating, to settle the question of charge fur each feature, once and for all, in 
advance, by conference and united judgment; and that this may be done 
with greater precision, the committee seek the concurrent judgment of expert 
underwriters throughout the country. No other process could produce cor- 
rect results. Please forward slips to F. C. Moore, chairman, 100 Broadway, 
New York, 

N. B,—We have received letters in which apology is offered for criticisms 
made. We can only hope to perfect this schedule through criticism and by 
securing as wide an expression of opinion as is possible from experts through- 
out the country, and we ask every local agent, special agent, manager and 
other interested person to whom a copy is sent, to point out any defects 
which may occur to him. 


The fifth proof of this most valuable document is more bulky than the last 
edition, and seems to contain many new features, including a schedule for 
rating frame row risks and ‘‘ fireproof” buildings. This schedule looks 
formidable, but beyond giving it careful attention will see that it is most 
simple in construction, and that the bulkiness is due to explanatory notes, 
etc., the schedule pamphlet being intended as an educator for the public, the 
builder, the city official and member of the legislature, as well as the insur- 
ance man. There goes with the schedule a rating slip, similar to the one 
used in Chicago, and after the schedule is understood it need be referred to 
but rarely by the person applying the rating slip containing all necessary 
information. 





A few Simple Words that He who Runs may Read. 


Suppose fifty of your neighbors should come to you and say: ‘‘ We have 
formed an association which we wish you to join. If you become a member, 
and die prematurely, each one of us will pay your widow $20; that will give 
her $1000, which will be of great value to her if she should be deprived of the 
support which your labor gives her.” 

What would your answer be? Would you say: ‘‘ I decline, because I in- 
tend to lay up $20 a year myself, and will at the end of fifty years make my 
wife a present of $1000, and thus maintain my independence.” 

If you should make such an answer it would be a foolish one—rst. because 
there is a chance that you will not live for fifty years, and if you should die at 
the end of, say, three years, your wife would receive only $60 instead of 
$1000 ; 2d, because you would not lose your independence by joining such an 
association, for you would be forced to agree that if your lite should be pre- 
served, and if it chanced that death came unexpectedly to some other member 
you would be one of the fifty to contribute $20 to his widow. 

If a laborer has a heavy stone to move, which he cannot budge himself, he 
can, with the assistance of one or two of his companions, do the work quickly 
and easily, and without throwing any special strain upon himself or upon his 
fellow-workmen, And they will lend a hand cheerfully and willingly, know- 
ing that they may wish, later on, to ask a similar favor. 

Life assurance is simply another application of the principle—the principle 
of co-operation—the old fable of the bundle of sticks—in union there is 
strength. 

Fire insurance is in principle identical with life assurance, and one may be 
cited to illustrate the value of the other. 

A man who fails to insure his building against fire may be ruined if it 
chance to burn down, and this for several reasons: Ist, because the loss is so 
heavy and sudden ; 2d, because he is deprived unexpectedly of the use of the 
building ; and 3d, because he may not have ready money enough to rebuild 
it. But if he is a member of an association composed of a multitude of his 
fellow-men, each one of whom contributes a very small sum, the full value of 
his building is restored to him at once, and he is rescued from disaster, while 
the drain upon each one of his associates will be so light as to be almost in- 
nae especially as those who contribute have had no corresponding 
Oss. 


But to revert to the original proposition. If you refuse to associate with 


fifty neighbors under the agreement stated above, for the reasons specified, 
you will base your decision on fallacious grounds. But there are valid reasons 
for refusing. | : 

Some of your co-partners might prove to be irresponsible ; some might 
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The business of the asso- 
ciation might be carelessly handled, and the whole affair might, from its crude- 
ness and lack of organization, go to pieces. 

Must we, then, lose the benefit of such co-operation ? 
form of protection has been reduced to a science, and is within the reach of 





move away; others might grow tired and resign. 


Not at all. This 
all. It has become a recognized department of business. Companies have 
been formed, and by long experience have devised methods for conducting the 
life assurance business in ways which inure greatly to the advantage of those 
who desire the protection of life assurance. ‘Thus arrangements are made by 
which members are able to make their payments regularly and conveniently, 
and in case of desth the return is prompt and adequate. Again, the money 
paid in is invested, and policyholders secure the advantage of the accumula- 
tions of compound interest. These investments, again, if made prudently 
and shrewdly, increase in value, and policyholders gain from the wise invest- 
ment of large aggregates made up out of the small contributions of individual 
members, these small contributions consisting usually of sums of money 
which, if not deposited with the company, would be heedlessly spent, or 
would lie without earning interest.—Zguitable Record. 





Receivers for the Iron Hall. 


THREE receivers have been appointed for the Order of the Iron Hall. At 
Indianapolis Judge Taylor appointed James F. Bailey, with a bond required 
of $1,000,000, and at Baltimore Judge Dennis appointed Charles J. Wiener 
and Joseph C. France. Branch No. 1000 of Philadelphia will ask for the 
appointment of a receiver there. The Iron Hall Savings Bank at Baltimore 
has been temporarily enjoined {rom receiving or paying out money for the 
Iron Halli. In giving his decision Judge Taylor of Indianapolis said : 


The evidence is clear and there is no question but a receiver should be ap- 
pointed. The thing has been put into a condition by the management of its 
officials, the like of which this court never heard of in the course of more 
than twenty-five years’ practice. It seems as if it were managed more for the 
purpose of keeping up the supreme officials than the profit of the members of 
the order. It is clearly an institution which must close out even with the 
best management, and those last in it must come as sufferers, 
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— Delaware rates have been raised from 25 to 100 per cent. 

—James French has been arrested at St. Louis for alleged arson. 

—The new Davenport Mutual of Davenport, Ia., has begun business. 

—The Agricultura] of Watertown has joined the New York Tariff Associ- 
ation. 

—It is rumored that a large non-board agency is to be established at Min- 
neapolis. 

—tH{enderson & Gaines is the title of a reorganized insurance firm at Hot 
Springs, Ark. 

—G. S. Manvell, foreign superintendent for the Sun of London, visits 
Canada this week. 

—A semi-annual dividend of seven and one-half per cent is being paid by 
the Baltimore Fire. 

—The Caledonian has become a member of the New England Bureau of 
United Inspection. 

—E. A. Egery, the West Superior (Wis.) insurance agent, has been found 
guilty of embezzlement. 

—The Hill Top Mutual Aid Association of Cincinnati is a new one. Coast- 
ing down hill is easy work. 

—Maxwell, Berry & Co., a new San Francisco firm, succeed to the busi- 
ness of Conrad & Maxwell. 

—H. Bozorth, an insurance man of Seattle, Wash., is accused of obtaining 
money under false pretences, 

—Chas. M. Travis, an insurance man of Stamford, Conn., eloped recently 
with the wife of one of his clerks. 

—A current rumor is to the effect that the Atlanta Home of Atlanta, Ga., 
is about to enter New York State. 


—Folger & Girardeau of Savannah, Ga., have been appointed general 
agents for the Union Central Life. 


—It is expected that the Metropolitan Life’s new building at New York 
will be completed by April 1, 1893. 


—John G. Klinger of Grand Rapids, Mich., is charged with defrauding the 
Ohio Farmers by means of a false affidavit. 

—It is reported that the charter of a long-since defunct Central Insurance 
Company of Ohio is to be resurrected, and that the company based upon it 
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will take the tunnel route in its search for premiums. 
Tiffin men are interested. 

—L. M. Paul & Co. is the title of a new firm at Rockport, Me., which will 
represent fire, life and accident insurance companies, 

—The water company supplying Kansas City threatens to shut off the sup- 
ply if money due for hydrant rental is not quickly paid. 

—The New York Board of Fire Underwriters is taking active steps to pre- 
vent the introduction of the trolley system in New York, 

—The number of deaths in New York city decreased from 1434 in the 
week ending July 30, to 853 in the week ending August 13. 

—Queens county, N, Y., is being specifically rated by the Suburban Tariff 
The rating of Suffolk county has been completed. 


Certain Toledo and 


Association. 

—The Columbian of Louisville will enter Massachusetts within a few 
weeks. W. H. Brewster, Jr., of Boston will be its general agent for New 
England. — 

—A. H. Wray, assistant United States manager of the Commercial Union, 
was married last week at West Newton, Mass. We wish him much connu- 
bial bliss. 

—A new life insurance company is forming at Dubuque, Ia. 
Langstaff will probably be president of the company, which is to have 
$100,000 capital. 

—The board of fire underwriters of Seneca county, N. Y., lately elected 
the following officers: A. S. Gay, president ; W. D. Burrall, secretary; M. 
L, Jacoby, treasurer. 

—An alarm brought the firemen to Joseph Davidson’s shoe store at 170 
Canal street, New York, so promptly that four oil fires were discovered in 
different parts of his store. 

—Wnm. Kelday, secretary of the Louisville Germania, has resigned. Both 
he and the company claim ceriain agencies which were purchased by the com- 
pany, but stood in his name. 

—The Pemigewasset Mutual Relief of New Hampshire having received 
notice that its club plan of insurance is deemed illegal by the State authorities, 
it has discontinued that branch. 

—The Insurance and Finance Chronicle estimates the fire losses in Can- 
ada for the first seven months of the year at $2,970,800, of which the insur- 
ance companies bore $2,042,200. 

—James D. Bailey has been placed temporarily in charge of the Pacific 
coast agency of the Insurance Company of North American, formerly man- 
aged by T. A. Mitchell, deceased. 

=J. D. Thompson, general agent for the Germania Life Insurance Company 
of New York in Arkansas and Mississippi, has had the State of Tennessee 
added to his department, with headquarters at Memphis. 

—On another page of this issue will be found an offer of a favorable oppor- 
tunity for good insurance men to work for the Mutual Life in an excellent 
field and under responsible, liberal and intelligent managers. 


Captain 


—Commissioner Linehan having received complaint that the New Hamp- 
shire Mutual Benefit of Wolfborough was not paying its ceitificates in full, 
has ordered it to cease business unless it can“meet its obligations. 


~Mrs. J. A. Neal, formerly in charge of the Mutual Life’s woman’s de- 
partment on the Pacific coast, has contracted to establish a similar department 
tor the New York Life, with headquarters at Chicago and New York. 


—Chas, E. Wortham, Jr., of Richmond, Va., formerly connected with the 
Liverpool and London and Globe and for several years past an independent 
adjuster, has been appointed railroad inspector for the Railroad Syndicate. 


—The New York Tariff Association, on Tuesday last, voted an appropri- 
ation for the expenses of the last half of the year and adopted the recom- 
mendation of the rate committee relative to rates and forms for floating 
policies. 

—Agents of the Phenix of Brooklyn in West Virginia will, after Septem- 
ber 1, report to General Agent Eugene Harbeck at Chicago, while those in 
Louisiana and Mississippi will report to General Agent H. C. Stockdell at 
Atlanta, Ga. 

—A statement of the Wytheville Insurance and Banking Company of 
Wytheville, Va., dated August 5, 1892, hascome to hand. It states its assets 
to be $170,668 and its liabilities (including $102,000 capital) at $159, 330, leav- 
ing a surplus of $11,338. Owing to the increasing of the company’s capital, 
the statement was not made at the usual time, July 1. This company does 
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an agency business throughout Virginia and writes good surplus lines in other 
States at its home office. 

—We referred in our issue of August 4 to a complication in the policies on 
the property of the American Biscuit Company. The New York Biscuit 
Company was referred to, and it is due to the American Company that we 
make this correction. 

—Tornado insurance is beginning to receive attention from Eastern fire 
underwriters, and the Underwriters Association of the Middle Department 
and the New England Insurance Exchange contemplate the promulgation of 
rates forthis branch of indemnity. 

—We are indebted to Commissioner A. C. Landers of Rhode Island for a 
copy of Part I. of his annual report, which relates to fire and marine insur- 
ance. In an appendix thereto is found a compilation of the laws of Rhode 
Island which bear upon insurance. 

—In the town of Brimfield, Mass., there is a man living at the age of 106 
Another has reached the age of 103, and not being quite so active as 
People have to 


years. 
he used to be, is cared for by his wife, who is over ninety, 
move away from that section to gain the privilege of dying. 


—Theodore Herfurth, an insurance agent at Madison, Wis., is suing the 
receiver of the St. Paul German’ for reinsurance premiums, and meanwhile 
garnishees the State Treasurer on the bond filed by the Hekla, which seems 
to belong to everybody in geueral and nobody in particular, 

—The patent back-action attachment to mutual fire insurance is illustrated 
by the recent decision ordering the directors of the Orleans and Niagara 
Mutual Dwelling House Insurance Company, which ceased business about 
two years ago, to levy an assessment on its former members to pay a loss in- 
curred in 1887, 

—A successful experiment of connecting a magnetic telephone with one of 
the vehicles of the fire brigade was recently instituted at Glasgow, Scotland. 
An immediate report could in this manner be sent from the place of fire to 
the station house concerning the importance of the fire—whether more help 


was wanted or not. It issaid that the experiment worked to full satisfaction. 


—The following-named mutual companies will soon begin writing on first- 
class electric light and power plants; The Cotton and Woolen Manufacturers 
mutual, the Industrial Mutual and the Rubber Mutual of Boston, the Ameri- 
can, Enterprise and Mercantile of Providence, the Keystone and Phidelphia 
of Philadelphia, the Protection of Chicago, and the Mutual of Baltimore. 
William Brophy will inspect this class of risks for the combination. 

—The J. D. Miles Mutual Benefit Association has been organized at Vicks- 
burg, Miss., with the following officers: J. D. Miles, president; E. C. Car- 
roll, vice-president ; E, S. Butts, treasurer ; S. M. Shelton, attorney; Dr. T, 
G. Birchett, M. D., supreme medical examiner ; H. F. Simuall, Jr., secretary, 
Directors : J. D. Miles, E. C. Carroll, S. M. Shelton, J. G. Cashman, A. J. 
Conklin, E. S. Butts, J. Gusdorfer, John C. Kearney, T. G. Birchett. 

—The National Life Association of Hartford has at last had its New York 
State license renewed. A settlement of the dispute regarding its reinsurance 
of members of the Mutual Relief Society of Rochester has been reached, the 
basis being that the National shall act as agent for the Mutual Relief, collect- 
ing assessments due and paying the latter’s unpaid claims. All members of 
the Mutual Relief will be taken over by the National upon application with- 
out medical examination. 

—An important law has entered into force in Germany since January 1, 
and is likely to be of interest to life assurance companies. Medicine pre- 
scribed for external use must be put up in six-sided bottles, while that for in- 
ternal use is to be in round or oval bottles. This law is of benefit, indeed, 
when taking into account the many mistakes, occasionally with fatal results, 
of sleepy nurses, who are called up to deal out medicine to patients at night 
in half-lit rooms, and who are apt to administer the wrong medicine. 


—The following party sails on.the Majestic at 5 p, M. on Wednesday of 
this week from the New York Life Insurance Company’s office: John A. 
McCall, president; Dr. A. Huntington, medical director; R. W. Weeks, 
actuary ; George H. Suydam, assistant comptroller ; C. A. Robinson, stenog- 
rapher. They go to Europe on company business. Mr. McCall and 
Dr. Huntington are accompanied by their wives ; Mr. Weeks by his daughter, 
Their stay in Europe will probably extend over from two to three months, 
and they expect to cover the most of Europe, including Russia. The New 
York Life, as is well known, does a very large business in Europe and owns 
considerable real estate there. It is understood that the company proposes 
to erect desirable office buildings in some important cities, including St, 
Petersburg and Buda-Pest, where it now has no real estate. Doubtless, the 
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business plant abroad and the proposed new buildings, as well as the present 
large real estate holdings, will receive careful attention from President McCall 
and his staff on their three months’ trip. 


—J. C. Corbet, the former assistant secretary, succeeds S. E. Barton at 
secretary of the general American department of the Lancashire. Herbers 
Wilmerding is the new assistant secretary. 


—There was an echo of the terrible Park place catastrophe Tuesday, when 
thirteen attachments were issued against property in New York city of as 
many foreign insurance companies. The companies refuse to pay the claims 
made upon them, setting up the defense that the property was destroyed by 
the fall of the building and not by fire. The total amount of the attachments 
is $13,000, 

—The Pioneer Insurance Company is still struggling with an adjustment of 
its affairs pending a reorganizition. The statements treely made that all 
chances of reorganization had gone by the board are incorrect, it is said. The 
stockholders of the company still declare that the prospects are excellent for 
the company’s affairs being put into satistactory shape and a resumption of 
business. At present there are three men in the field buying up the outstand- 
ing claims. One is in Indiana, another in Pittsburgh, and a third in New 
York, The aggregate of the outstanding claims against the company is about 
$17,000, and between $8000 and $go00 of these have now been purchased. 
It is believed that within two weeks, at least, an adjustment will be made 
with all claimants and the reorganization will proceed, The company’s busi- 
ness has not been reinsured, but no new business has been taken for some 
time, and wherever it was possible policies have been canceled. The plan 
of doing a business of insuring burglar-proof safes has not been abandoned. 
The stockholders of the company expect to recognize and increase the capital 
and embark in the safe insurance business, and resume the fire insurance busi- 
ness in at least the State of Illinois. If the reorganization is completed a 
considerable portion of the stock will find its way into new hands.—Chicago 
Tribune. 


AUTOMATIC SPRINKLER NOTES, 
—Shepard, Norwell & Co. have made a contract with Neracher. 
—-Joseph W, Buell seeks the approval of the Boston board for a new sprinkler. 


—The Neracher & Hill Sprinkler Company will equip Shepard, Norwell & Co.'s 
Boston store. 

—Neracher sprinklers quenched a fire in the boiler room of the Hamlin Organ 
Company at Chicago last week. 


—The Boston Board of Fire Underwriters are considering a new sprinkler head 
submitted by J. W Buell of Springfield. 

—Hill sprinklers did effective work in extinguishing recent fires in the Phoenix 
mills, Columbus, Ga., and the sawmill of the Simpson Lumber Company, Bagdad, 
Fla. 

—Jordan, Marsh & Co.’simmense establishment at Boston will be equipped with 
a Grinnell sprinkler system, which will comprise some 4000 heads, two Knowles 
duplex pumps, a tank on the roof, and two connections with high service mains. 


—Agent Montgomery of the Grinnell sprinkler has contracted to equip Jordan, 
Marsh & Co.'s great establishment with over 4000 sprinkler heads. A tank on the 
roof, two Knowles’ pumps, and two connections with high service mains will fur- 
nish the water needed. . 

—A new sprinkler head called the Independent hasbeen invented by C. W. 
Kersteter of Chicago, who also invented the old Kersteter sprinkler. A number 
of contracts for Independent sprinkler equipments have already been made, one of 
them being for the Beardsley Wagon Works, South Bend, Ind. 


—Grinnell sprinkler installations have been ordered by the following-named 
parties: P. Lennox & Co., Peabody; Lamb & Ritchie, Cambridgeport; I. L. 
Thompson Manufacturing Company, Waltham; Niles Bros., Cambridge; Pearson 
Cordadge Company, Boston; Mount Tom Pulp Company, Mount Tom; Phelps 
Publishing Company, Springfield, Mass.; S. N. Br & Co., A. F. Smith and 
Dearborn Bros., Lynn; D. M. Gurney, Whitman; D. W. Field and T. White & 
Co , Brockton; Berkshire Cotton Manufacturing Company, Adams; E. J. Hickey, 
Middleton; White Bros. & Co., Lowell; Robinson Bros., Malden; Athol Machine 
Company, Athol—all in Massachusetts. Also, Smith & Blanchard, Bartlett, N. H.; 
Lawrence Newhall & Co., Shawmut, Me.; Portland Plush Company, Portland, 
Me., and Cypress Lumber Company, Florida. 


AGENCY APPOINTMENTS. 


—William Clemens, special agent for the Phenix of Brooklyn for Ohio. 

—O'Neil & Hale, agents for the Citizens ot New York, at Malone, N. Y. 

—Edward L. Gernand, general agent for Maryland for the State Mutual Lite. 

—S. E. Welch and L. F. Winchester, agents for the. Equitable Life. at Lynn, 
Mass. 

—J. G. Price, Jr., Baltimore, State agent for the Security of New Haven for 
Maryland. 

—L.S. M. Glidden and N. A. Archibald of Boston, special agents for the State 
Mutual Life. 

—G. C. Lambert, Omaha, State agent for the American Accident of Louisville 
for Nebraska. 

—Warren Craig, Buffalo, general agent for the John Hancock Mutual Life for 
Western New York, 
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HILLIPS & KLEIST, 


ATTORNEYS-AT-LAW, 
COOK BLOCK, OSHKOSH, WIS. 


REFERENCE—Natijonal Union Bank, The National Bank, 
ATTORNEYS FOR American Mutual Accident Association. 


CoRPORATION AND INSURANCE LITIGATION A SPECIALTY. 


IFE INSURANCE AGENTS 


At liberty to make contracts, are invited to communicate with the 


Home Life Insurance Co. 


TEMPORARY OFFICES: PULITZER BULLDING, New York CIty. 





The Policies of the ‘‘ Home” are broad and liberal, both as to terms and 
conditions, and contain all the advantages and options of modern insurance 


contracts, 


GEO. H. RIPLEY, President, 


Wo. A, Newe ct, Manager Western Department, Chicago, IIl, 





NDUSTRIAL LIFE INSURANCE COMPANY 


OF NEW YORK. 
Osporn ConGELTON, Prest. Drew B. ALLen,Secy. Brrnarp A, Burcer, Treas. 


CAPITAL $100,000.00 
OLD LINE INSURANCE ON INDUSTRIAL PLAN. 


Agents Wanted. To the right men liberal contracts, 
HOME OFFICES, TEMPLE COURT, NEW YORK. 
PuiLaDELpuia Orrices, 419 WALNUT STREET. - Boston Orrices, 7 Tempie Prace. 
Agencies throughout the United States. 


“The Hub” of Plate Glass Insurance. 
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Larcrst Assets, LARGEST INCOME AND LARGEST 
RESERVE OF ANY PLATE GLASS INSURANCE 


CoMPANY IN THE WORLD. 





NSURANCE SOLICITORS. 


ACCIDENT INSURANCE AND HEALTH INSURANCE. 
EITHER OR BOTH. Goop TERRITORY. Goop TERMs, 
Address, 
ARTHUR L. BUSH, Sec., 


Send for Prospectus, WESTFIELD, MAss 
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Figencp Wants, 








VW ANTED, SPECIAL AGENTS FOR THE MUTUAL 

LIFE INSURANCE COMPANY OF NEW YORK in the States of Iowa and 
Minnesota to appoint, instruct and work with agents, and to solicit insurance. Favorable 
terms, a good territory and permanent engagement will be given to a few men of experience, 


integrity and ability. Make application to 
E.W. PEET & SON, Manacrrs, 


St. Paut, MIxn, 


INS. CO., DEPARTMENT OF 
Gilbert D. Raine & Co., General Agents, Memphis, 
’ if application is made at once. 





EW YORK LIFE 
Arkansas and West Tennessee. 
Tenn., will give oné or two first Class specials ‘* Top contracts’ 
This section is particularly prosperous this season. 


HE IOWA STATE AGENCY OF THE EQUITABLE 

Life Assurance Society of the United States wishes general agents for Cedar 

Rapids, Ottumwa and other good points in the State. Especial facilities offered in the 

way of contract and territory. We also wish special solicitors for unoccupied fields. Write 
us and see what we have to offer. 





LEE B. DURSTINE, 
Manager for Iowa, 
Des Moines, la. 





WAN TED. 
OME LIFE INSURANCE CO. OF NEW YORK 


Agent for Buffalo, Rochester, Western New York and surrounding counties. 
Liberal contract with right parties. Address 
W. J. MADDEN, General Agent, 

Agents Wanted for Metropolitan District 40 Broapway, NEw Yorx. 


of New York City. 


cE; L. MESHIER, 





GENERAL AGENT OF THE 


NEW YORK LIFE INSURANCE COMPANY AT LINCOLN, NEB. 





For Southern Nebraska and Northern Kansas. Liberal contracts awarded live men. Come 
to the field that is ripe for the harvest. 
HOMAS L. ALFRIEND, 
MANAGER WASHINGTON LIFE INSURANCE COMPANY, 
OF NEW YORK, 
For Department of the Virginias and North Carolina, Richmond, Va. 
Agents wanted at all points in the above territory. Good contracts to men whiw are 


willing to work. 


ROVIDENT SAVINGS LIFE ASSURANCE SOC’Y 
29 BROADWAY, NEW YORK CITY. 





WAN TEDI 
A few good men in the Metropolitan District; also general agents for New Jersey, 
Connecticut and Long Island. Top contracts. 
H,. V. CLEAVER, Manager Metropolitan District. 


H. PLANT, GENERAL AGENT THE NEW YORK 


e Life Insurance Company at Macon, Georgia, for the Department of Georgia, 
Florida and East Tennessee. Good Contracts and Good Territory for First-class Specials. 


ANTED.—GOOD ACTIVE, RESPONSIBLE 

Agents in Iowa, South Dakota and Northern Nebraska, to write Insurance for 

the Old Reliable New York Life Irsurance Company. It will be to your interest to learn 

the Commissions paid to Agents before contracting with any other company. To the right 

men who can show good business records, liberal contracts will be granted. Splendid 
territory yet unoccupied. Call upon or address 

GILBERT A. SMITH, Manager, 
Room 16, Peavey Grand, Sioux City, Iowa. 


HE IOWA STATE AGENCY OF THE MUTUAL 
BENEFIT LIFE INSURANCE COMPANY 
desire to contract for a Special Agent; also a few good men to occupy districts in the 
State. Correspondence with reliable men solicited. 
STANHOPE FLEMING, State Agent, 


Des Moines, Iowa. 


EW YORK LIFE INSURANCE COMPANY. 
Jno. A. McCatt, President. Joun Kapian, General Agent. 
BRANCH OFFICE, - 373 FULTON STREET, BROOKLYN. 


We are offering special inducements to reliable and energetic workers to sell our New 
Accumulation Investment Policy, in connection with our other forms of insurance. Liberal 
terms to the right stamp of men. For fuli particulars cail at Brooklyn office, 

JOHN KAPLAN, General Agent, 
373 Fulton Street, Brooklyn, N, Y, 




















Wa Atte. BY THE CONNECTICUT GENERAL 

Life Insurance Company of Hartford, Conn., as District Agents, energetic, reli- 
able men, who can and will personally secure application for insurance. Address, with 
reference and experience (if any), the COMPANY, at Hartford, Conn. 





1, Acetate saetatatons AND SPECIAL AGENTS. 


The Union Centrav Lire Insurance Company desires to employ a few more General 
and Special Agents. To the right men, who can show good records, liberal contracts will 
be granted. 

The Life-Rate Endowment Policy, non-forfeitable and incontestable as issued by 
the Union CENTRAL, combines protection with investment at ordinary life rates, and 1s very 
popular and easy to work, as shown by the rapidly increasing business of the Company. 
The amount of new insurance written since 1881 has increased over 550 per cent. Its 
interest rate has been the highest and its death rate the lowest, continuously, of any com 
pany in the United States. Correspondence solicited. Address 


JOHN M. PATTISON, Vice-President, Cincinnati, O. 








Unsurance Hdjusters. 








pP S. CAMPBELL, 


FIRE INSURANCE ADJUSTER, 


Room 806, “ ‘I'HE CoMMERCE,” LOUISVILLE, KY. 


Louisville, New Albany and Jeffersonville, only. 





A W. HART, 
e 
INDEPENDENT ADJUSTER, 


Tyler Building, LOUISVILLE, KY 





: owes H. FRANKLIN, 
INDEPENDENT ADJUSTER 
196 GRAVIER STREET, 


New Orleans, * = - Louisiana. 





E O. BROWN, ADJUSTER, TOLEDO, OHIO. 


SOLICITS ADJUSTMENTS. 
FIRE LOSSES FOR INSURANCE COMPANIES ONLY. 


Refer to: Joseph M. Rogers, Manager, Chicago; G. F. Bissell, General Agent, Chicago. 
J. F. Downing & Co., General Agents, Erie, Pa. 





TATE MUTUAL LIFE ASSURANCE CO. 


OF MASSACHUSETTS 


A. G. BULLOCK, - President. 
had icc den caubesimirtiniionioreswiningh SE ea a ee Coe $6,396,572.16 
INI an Ricans: ce dataicipelidpasiieinatsnrchwcmmaeeir ah seaeune hs a eS ~~ 5+400,314.42 
EE cisitares ede niribnkv ntecancceed deniers smehmunineainnnadoennnh sé $906,257.74 


Cash Surrender Values Guaranteed by Massachusetts Law. 
C. W. ANDERSON, General Agent 189 BROADWAY, NEW YorK. 





ESTERN ASSURANCE COMPANY 


Or Toronto. INCORPORATED 1851. 


J. J. KENNY, Managing Director. A. M. SMITH, President 
E. J. KNOWLES, Albany, Manager for the State of New York. 


ROOSEVELT & BOUGHTON, 32 Pine St., Manager for the Metropolitan District. 





A BC OF LIFE INSURANCE, 


Price, $1 per Copy. 


THE SPECTATOR COMPANY, 


NEW YORK AND CHICAGO, 

















